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Vajda:
Well, it’s no secret unemployment is up, and the economy has been in a slow down.  But you may be surprised at some of the emerging opportunities for small businesses in North Carolina.  Elizabeth Wilder explains why some are fighting so hard to secure military contracts.  

Wilder: Here in the Tar Heel state, there’s another mission underway: Promote and expand economic opportunities through the Department of Defense, or DOD contracts. 

Dorney: This is a growth industry.  Of course, we’re in the global war on terror, we don’t see an end to that right now, and whatever your feelings are about that, it does create business opportunity. 

Wilder: North Carolina bills itself as the most military-friendly state, but it lags in valuable defense contracts.  

Dorney: Despite being fourth-highest number of military people, with six major military installations, we’re actually 26th in the country, in where DOD spends their money for procurement, so what that means to us is that we’ve got a lot of work to do, to make sure that we translate the presence of the military in our state, into economic benefit, job creation and expanding our economy in the state. 

Wilder: Thanks to BRAC, or Base Realignment and Closures, from other states, North Carolina’s military presence will swell over the next four years.  

Perdue: It’s a major win for our state.  

Wilder: More than 11,000 additional marines are head to Camp Lejeune.  Fort Bragg is on target to become the largest Army installation in the world.  

Instructor: I’ll be covering this class, using the informal lecture method.  

Wilder: The military impact, according to Will Austin, is already significant.  

Austin: Military and defense had a 23.4 billion dollar impact on our statewide economy.  That’s 7% of gross state product.  So, over the next three to four years, that footprint is growing dramatically.  The North Carolina Department of Commerce forecasts that we will add 49,000 new jobs, due to defense growth.  

Dorney: When the government is going to spend five billion dollars in your state, in construction, they’re essentially putting that opportunity on your plate.  You have to take advantage of it.  

Austin: And the defense industry has historically withstood economic downturns, and is relatively stable, so—and it tends to counter-cyclical, so we feel that it’s a smart move to look at opportunities within defense, if a company is looking to diversify. 

Wilder: One of those companies is tucked in the North Carolina mountains, in Andrews, a long way from Afghanistan and Iraq.  Workers at Industrial Opportunities, Incorporated, a former jeans plants, now make dozens of military products, as a subcontractor for larger businesses.

O'Brien: So that’s kind of where our little niche is; we get to do a lot of smaller runs of products that bigger businesses might not take on, because the volume’s not there, but it fits us real well. 

Wilder: The 262 people who work at this plant depend mostly on those DOD contracts to keep the doors open.  51% of employees have some type of disability.  Their standards are high; they have to be. 

Baugh: And ten guys are hanging from our web strapping that we’ve made, so—what we make can be life-critical, and we take that very seriously.  We have a real sense of pride, man.  It’s great to know that what we do can save lives.

Watkins: They’re doing this for us, and we need to really, you know, do our best for them. 

Wilder: The Berry Amendment requires all Department of Defense goods must be made in the USA.  So while these workers make life-saving equipment, the textile jobs are saving a North Carolina way of life. 

Baugh: This is a brand new contract that we’re just starting on.  The company, a North Carolina company called Wellco, makes a boot for the military, and this is a liner that will go in it; it’s called an intermediate cold weather boot.  And we’re very excited to start production on this item for a five-year contract.  It’s also bringing jobs back to North Carolina.  

Wilder: In Lillington, workers at the Saab Barracuda plant are taking advantage of technology the military needs; making a product that helps soldiers practically vanish from view. 

Womack: We’re very close to Fort Bragg, and again, as I mentioned, what we manufacture protects lives, so it’s very special to all of us.  We’re very proud of what we do. 

Wilder: Carefully slicing, then stitching this camo sniper protection; the system hides soldiers from thermo, infrared and radar.  

Easterling: Well, you see an example of the net, and you see one of our engineers standing next to it, and he is going to walk into the net, and you’ll be able to see the great properties that ULCANS provides, in regards to disguising his signature in the thermal band.  You can see him virtually disappear, in regards to his thermal signature.  

Wilder: Cutting edge technology, protecting lives and putting food on the table.  Developing new technologies is also a vital part of the plan to create economic growth at this security and defense accelerator in Fayetteville. 

Perry: Our state program is the Defense and Security Technology Accelerator, which is a very unique model of business incubation, that’s designed to take young technology companies, and in a very expedient manner, put their technologies in the hands of a war fighter, or in commercial application. 

Wilder: One item in the trial phase: paint that can make a room more secure.  Watch as the product is put to the test with a cell phone.  

Perry: Okay, we had five bars when we walked outside.  When I came in from outside, we’re already down to three, we’re down to two, we’re down to one, and it’s going back and forth between one, and ten seconds.  From an electronic gathering perspective, secure.  I have no bars.  

Perdue: Senator has the floor to make a motion. 

Wilder: State lawmakers want North Carolina businesses to seize these kinds of opportunities.  They funded the non-profit North Carolina military business center, and then Lieutenant-Governor Beverly Perdue helped start the North Carolina Military Business Foundation.  The idea is to help link existing companies with military business. 

Bentley: This is my military family.

Wilder: And they’re helping former military and their family members find work, keeping those valuable skills here in North Carolina. 

Bentley: I am a vital part of what goes on here at Saab, because of what I do know about the military.  

Wilder: What the state has, according to Scott Dorney [ph], is opportunity, though he warns landing contracts isn’t always easy.  Businesses across the state are seeing it’s possible to gain federal work, and boost North Carolina’s bottom line, along with their own.  

Dorney: This year, alone, good companies in North Carolina, with great products, with great services, with the ability to write proposals, and respond to government requirements, and meet government standards, with our assistance this year, have won over 160 contracts, worth about 500 million dollars, and since we opened in 2005, over 500 contracts, worth over 1.5 billion dollars.  It’s not tanks, planes and submarines, yet, although we’re working on that, but great companies in North Carolina can do this work.  What we have to make sure they understand is that the opportunity exists, that our business development resources are available to connect them to opportunities; we have to get them engaged in the market.  

Vajda: If you’d like more information about military contracts in our state, visit our website, unctv.org/ncrising.  

